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Brent Downing
The Downing Group 
803.381.8950
thedowninggroup.com 
Our Business:  We have the Midlands Top Selling 
Real Estate Team covering all of Columbia, Chapin, 
Lexington, Irmo, Blythewood, Lake Murray and sur-
rounding communities.

Best Business Advice I Ever Received:  Always act in 
the customer's best interests. Always acting this way was 
instrumental in becoming the top agent and team in the 
Midlands. Over a third of our annual business is repeat 
clients or those they refer to us.

Words of Wisdom to Other Men/Women: We have two 
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things to offer our clients: our service and our expertise. 
Be excellent at both!

Why I Chose This Career:  I love helping people and 
the satisfaction I get when they say they'd never use 
anyone else other than my team and me again! It really 
feels great to help people with such a huge life event as 
buying or selling a home!

One Thing I’ve Learned The Hard Way: Not everyone 
has the same high standards and work ethic we do! 
There are a lot of good agents in this profession, 
however, not everyone has the high bar we expect 
ourselves to measure up to at all times!

Why I Love Doing Business In Columbia: We love 
helping folks in the Greater Columbia Area because 
they come back to us time after time, knowing they can 
trust us and we are at the top of our profession!
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Minh Le
831MINHLE
803-520-0158
831minhle.com 
My  Business: 831MINHLE specializes in curated fashion – 
both custom design and ready-to-wear.

Best Business Advice I Ever Received:  Some days are better 
than others and there are no failures, only learning and growth.

Words of Wisdom to Other Men/Women:  It’s never too late 
to make your dream come true. 

Why I Chose This Career: When my client smiles at her 
image, I know she feels and looks her best. It gives me so much 
joy to help her live her vision. 

One Thing I’ve Learned The Hard Way:  Sometimes people 
who talk the talk don’t walk the walk.

You’d Never Guess That: I am learning to play the ukulele.

Why I Love Doing Business In Columbia:  That’s easy. For 
me it’s about the people and their warmth. As an entrepreneur 
and artist, I also love our vibrant local arts scene, the comradery 
of the small business community and the opportunity to build 
my dream without sacrificing my family. 

Joseph Peterson       
Midwood Smokehouse 
704-576-5437
midwoodsmokehouse.com 
My Business:  Serving high quality BBQ to guests using 
multiple styles and flavors from around the country.

Best Business Advice I Ever Received:  Never burn a 
bridge. You never know how an individual can affect your 
life in the future, so it’s always best to leave every situation 
with your reputation intact.

Words of Wisdom to Other Men/Women:   Learn some-
thing new every day.  Strive to better your craft, to learn 
something new about yourself, or see a situation from an-
other’s perspective.  If you stop absorbing information you’ll 
never grow to reach your full potential.

Why I Chose This Career:   I got a restaurant job out of 
college to help pay the bills and found I had a real knack and 
passion for what I was doing on a daily basis.  I decided to 
stay in restaurants and see how far I could go with it.

You’d Never Guess That:  Nobody knows what they are do-
ing; the people you see excel in their fields are just working 
harder to figure it out than others.

Why I Love Doing Business In Columbia:  Columbia is 
where I met my beautiful wife, started my family and placed 
roots.  This city has given me so much and I’ve enjoyed every 
second of it.
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Len Henderson
Tombo Grille
803-782-9665
tombogrille.com 
Our Business: Tombo Grille in Forest Acres. We have been 
providing an upscale, comfortable atmosphere with great food 
and a lively bar scene since 2002.

Best Business Advice I Ever Received: Do what you love. It 
really does make going to work enjoyable.

Words of Wisdom to Other Men/Women:  Accept and learn 
from the mistakes you've made. Some of the most valuable 
knowledge and skills come from prior failures.

Why I Chose This Career:  I have been in the restaurant 
business for over 20 years and gained a passion for food and 
wine very early. Tombo Grille gives me a great place to share 
that with people.

One Thing I’ve Learned The Hard Way: Finding good 
employees is very hard. Make sure you do everything you can 
to keep them once you do find them.

You’d Never Guess That:  I have a degree in Biology and I'm 
fascinated with science and nature.

Why I  Love Doing Business In Columbia: Columbia has 
wonderful people and is a growing city. I feel very fortunate to have 
been able to develop such great friendships with our customers.

Joan Day Duerr
Joan Day Weddings
803-895-3949
joandayweddings.com  
My Business:  Joan Day Weddings is a Columbia-based, lux-
ury wedding and special events planning boutique. Established 
in 2007, I serve a multitude of individuals, corporations, and 
nonprofits with specialized services to include, creative design, 
promotion, custom specialty items, day-of coordination, and full 
planning services.

Words of Wisdom to Other Men/Women:  Being in business 
for oneself is challenging. In the beginning, you are the accoun-
tant, social media expert, etc. It's trial and error and there is a 
huge learning curve. It's okay to fail. Successful people don't 
get there without failing first, and then reconfiguring until they 
come up with a winning solution.

Why I Chose This Career:  I wanted a career that I could mo-
bilize – something where I controlled my time in and time out. I 
was raising my young children when I established my company 
and they needed me to be at home. I have made long-lasting re-
lationships with my clients. I help create memorable moments. 
That's rewarding.

Why I Love Doing Business In Columbia:  It boasts scenic 
landscapes, an array of restaurants, arts, music, museums, an 
awesome zoo, and is the center of our state's government. The 
town's love of football makes a fun, festive place. The people are 
friendly, and the business community is welcoming. The com-
munity is philanthropic with many opportunities for outreach.
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Mary Beth Lamey, LISW-CP    
Thompson Funeral Home and 
Greenlawn Memorial Park
803-995-0068
thompsonfuneral.com 
Our Business:  We provide a full range of funeral and 
cemetery services.

Best Business Advice We Ever Received: “It’s all about 
relationships.” Our business centers around helping 
families honor and remember their loved ones. This is best 
accomplished through creating authentic relationships, both 
with the families we serve and within our team. Relationships 
are at the core of why we are in business.  

Why We Chose This Career:  I am a licensed clinical social 
worker and funeral director apprentice by training and chose 
this career based upon a host of personal and professional 
experiences. Coming alongside those who are struggling 
or facing challenges and being able to provide support and 
advocacy has been tremendously rewarding and fulfilling.  

One Thing I’ve Learned the Hard Way:  Focus on the things 
you can control.  It is easy to get caught up in all that is going 
on around you, which can lead to feeling overwhelmed and 
frustrated. When we focus our efforts on that which we can 
control, it serves to better direct our energy and avoid diluting 
our effectiveness.    

Justin Daniels
Green’s Beverages 
803-799-9499
greensbeverages.com 
Our Business: Green’s Beverages is a chain of beverage stores 
in South Carolina and Georgia that has been family-owned and 
operated since its opening in 1977. 

Best Business Advice I Ever Received: People are still the best 
investment in business. I truly believe that human relationships, 
both with employees and customers, are worth investing in every 
day. Regardless of workload and conflicts, a five-minute invest-
ment of your time can pay tremendous dividends down the line, 
and you might just learn a thing or two. 

Words of Wisdom to Other Men/Women: Find something 
that you are passionate about and be willing to dive in head-first.

Why I Chose This Career: I started working in wine at age 
twenty-two and have fallen in love with all aspects of this indus-
try. I took my first job out of college with an alcohol distributor 
because it excited and intrigued me, and I have stayed in the in-
dustry because, almost seven years later, it is still just as thrilling. 

One Thing I’ve Learned The Hard Way: You’ve got to pay your 
dues. My very first job in this industry had me working seven 
days a week, stocking shelves, and getting to my first store some-
times as early as 4:30 AM. You have to be willing to put in the 
work on the front end for the payoff in the end.
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